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«ad so well that his salary was increased
tight along. Inthnhse davs there were
no collecting agencies. The merchants
came to New York to buy their goods,
and as they usually purchased on time,
the wholesale dealers had to send their
-collectors out West to get the money.
They sent them much as they now send
drummers out to sell goods. Young
-Strong soon got a large acquaintance in
‘the West. He was a good mixer, and
was so popular that it 1s said that he
would often take dinger with a man 1n
the evening or go to chiurch with him,
the man knowing that he would the next
day appear against him in a lawsuit.
He did so well, in fact, that h= was soon
able to go into business for himself, and
he is now one of the rich men of New
York. He is. I am told, worth consid-
erably more than a millioa dollars; and,
in addtion to a big commission business,
he has other inmterests of many kinds.
When he was elected mayor he was one
of the directors of the New York Life
Insurance company, president of the
Homer Lee Bank Note company, and
‘the confidential adviser of other instita-
tions. Before he took the office, how-
ever, he said to his associates of the dif-
ferent boards: ‘*Gentlemen, for the next
three years you will have to get along
without my aid, I am now in the em-
ploy of the city of New York, and wil
have to work for them.” Mayor Strong
‘has carried out 1his resolution.

His commission business is managed
by his son, Putnam Bradlee Strong, and
the mayor’s whole strength is devoted to
the city.

I asked Mayor Strong a few questions
-about the greater New York. He said
be had no doubt but that the city would
Prosper even more than it had done in
the past, and that it would eventually be
the greatest city of the whole world.
His ideas on this subject are those of an
optimist. He has faith in the United
States and in New York. He does not
believe the country is going to the dogs,
and evidently does not think the days of
Aprosperitly are past,

One of my questions was as to whether
he thought that young men had still a
<hance ot success in the great metrop-
-«0ls, and whether the business chances
would be good in the greater New York.
The mayor replied:

“There are plenty of opportunities for
‘young men who come here in the right
wav.”

“But what is the right way, Mr. May-
-or?” [ asked.

"*Any young man who expects to suc-
ceed in New York,” replied Mayor
Strong, *‘must come here determined to
Tely upon himself. He must push out
for himself, and not depend upon his
friends. The boy who does that is sure
to succeed if he has good principles and
good habits. He must, however, bend
every energy toward accomplishing what
“he sets out to do, and he must be econ-
omical in tespect to money, time and
strength. It he does this and bas it in
him be will bave a great success; for
there is no place where the possibilies
-of great successes are more than right
‘mere.”

“Which bas the best chance to suc-
“ceed, Mr. Mayor—the boy reared in the
country or the boy reared in the city?”

'] don’t think the locality has much
to do with it,”” was the reply. *“The
.manner of the boy’s reating often has
more. The country boy has, as a rule,
bad the advantage of having been made

to work. He is usually a poor boy, and
his nerve and muscle have usually been
developed by adversity: This may be
the case with the city boy, but in many
instances his early lifc has been too easy.
His parents have pampered him. He
does not know the value of a dollar un-
til he learns it by experience, after he
has gone into business; and in this way
he starts in behind the horny-handed son
of the country. The country boy’s life
has tended to the developmeznt of self-
reliance in him, and he comes here with
the determination to stand alone.”’

This remark of Mayor Strong may be
furcibly illustrated by a story ot his own
sell-rehance. It was durihg his first
yvears in New York. He bad been in
the employ of one ‘of the leading mer-
chants here for some time, when a dis-
agreement arose between him and the
merchant about a certain matter. In
the discussion which followed, Strong
thought that he was not propery treat-
ed, and as a result there were hot wotds
between the two. At |ast the employer
told Mr. Strong that he did not be-

lieve that he couid work any longer for

him.

“Work any longer for yon,” was
Strong’s reply; “work for you aiter this!
Why, man, I would not work for you
alter what you have said, tor $io,coo a
miaute,’’

Thereupon young Strong took up his
hat and lefi, He was out of a place for
a tew days. The= first man to whom he
applied for work asked him for refer-
ences. Young Strong at once gave him
the name of the man who had just dis-
missed him, Said he: *I could refer
you to fifty men who know me, each of
whom I doubt not would say a good
thing for me. But what you want is the
name ot some one I have worked for,
and that man can tell you all about my
work."

The result was that the man went to
bis former employer and asked as
to Strong, and was told in reply, that
Strong was a very good man, but hard
to get along with. Said his old em-
ployer: “If you can manage him he is
worth all that you can pay him; but, as
for me, he told me when he left, that he
would not work for me again {or $ro,000
a minute.” This answer, strange to
say, pleased the man. He gave Strong
the place, and never had reason to re-
gret it,

I asked the Mavyor if he had found
that the men of New York were smarter
than those of the \West. He replied:
*'No, I don’t think so. There are now
in village stores, men who are j
bright as any of the merchants here in
New York; and there are lawyers at the
county scats who have as much brains
as those who advise the big corporations
in Wall street, This matter of great-
ness is to a large extent one ol circum-
stances and surroundings.

“Mr. Mayor, I want to ask you if you
think a man’s life is safe in any part of
New York at any hour of the night?
Many people of the country are alfraid
ol this city.”

“I believe,” replied the mayor, “that
life and property are as safe here as in
any place in the world. There is no
more danger of a man being robbed or
killed in any part of New York than
there is in the wilds of the West, or, in
fact, in any country village. Of course,
robberies occur everywhere; and the
man who acts the fool and does not mind

|his owa business, who gets drunk and

ust as |P!

goes into bad places, is liable to get into
trouble in any city or anywhere else. It
is the same in New York, but not more
so than in other places.”

I am told that Mr. Strong will not be
a candidate again for the mayorship. [
did not ask him the question. But he
said to a friend the other day that he
thought that if he was ten vears young-
er he would like nothing better. He
thinks, however, that he has earned a
rest, and says that three of the bardest
working years of his life have beenspent
at the city hail.

There is one thing, however, that
Mayor Strong has kept before him dur-
ing his term, and that is, that th= mayor
of a great city like this, ought to pay
especial attention to the complaints o
the poor. He said not long ago: ‘I am
here to look out for the poor people; the
rich will take care of themselves.” He
does look out for the poor. | don’t
think he would like to have it told, but I
know that very little of his salary goes
into his his own pockets. Heis always
giving to one charity or another. Every
morning when he comes to the office he
has a lot of one and two-dollar noles
with him. These he places in the draw-
er at his right hand, and when women
come in with their tales of woe which
the city can’t remedy, he gives them a
dollar or so apiece to ease the retusal he
has to make.

He watches the streets of the poor
parts ot the city, and sees that the tene-
ment houses of such quarters are more
carefully inspected than those of other
parts Not long ago a poor woman
came into the mayor's office and took
her seat on one of the sofas. She wait-
ed several hours until the other and
bolder callers who pushed their way
beiore her, had been disposed of, and
then timidlvy came to Mayor Strong’s
desk. Shedrew a small bottle of a blue
chalk-like mixture from under her.shawl
and said: '*Mr. Mayor, I have brought
you a littie bottle of milk to show you
what the dairies are selling to the poor
people of this town. 1 bought this
nottle in a grocery as I came here, It is
what we have to use for food for our
babies, and we cannot get anything bet-
ter.” The mayor asked the woman to
leave the bottle and he would atiend to
it. He sent for the health officer., The
officer said that the milk was undoubt-
edly bad, but, that they had not enough
inspectors to enforce the laws.

““How many more do you want?'’
asked Mayor Strong

“*We need fifty or sixty,’? was the re-

¥'We1|, get them, and make them pay
attenlion to the poor.”’ said the mayor.
This was done, and the mayor saw that
the laws were carried out. He saw that
the fines were paid to the full extent,
and showed the milkmen that they
would be imprisoned upon a second
offense if they did not carry ocut the
iaws., The result was that the poor peo-
ple got good milk.
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A VETERAN OF 1846.

Frederick Kesler, son of Frederick
and Mary Lindsay Kesler,born in Penn-
sylvania, on the zoth of January, 1816,
was left an orphan at a tender age.
When I was fourteen years old ] com-
menced to learn the art of mill building,




