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Wriiten for this Paper.
SOME OTHER THINGS.

Every man {sintereated in the ways
and methods of bueiness, because bhe
hag business with womehody, and be
is affected by things with which he 1s
pot always familiar. If he is a buyer
of geodas the price 18 get fur himn. He
knowa nothiog of the cost, or rate of
profit, and it i# pol every man who
runa from place Lo place to see whetber
he oan get an article cheaper than the
lagt or aby other offer. If a man is
s selier of polatoee, egge, wheat or
other of his own produet, he does hot
often ¥isit the stores Bround to see if
he can get a cent more for the hushel
or dozen, 1o fact the majority of retail
huyers go to 8 store from hakil; often
ip the old world becaugse Lheir fathers
deait st a place, g0 do they. But
in this locality there is more or
fesa of an unsettled disposi-
tion in regard to  such  things,
sometimes from  upacknowledgen
suspicion, at other times from curiosity
tp pee whbat can he dene, particulariy
where a person gels an idea that hLe 18
exira smart himeelt; mainly, however,
frozn restlessnese, inuependence, ur just
to try. Where time is no object & gu d
denl of familiarivy witn goods and trade
is acquired, and yel after all the ordi-
pary buyer never hecomes much more
than n oovice, and ia always subject to
deception a8 to quality even when he
thinks he secures B stanvard price.
But few are aware of the exteut of
adulteration, and of those who buy a
keg of pickles cr ayrup, only one here
and Lhere makes ADY query as to thé
contents, or Enows whether a so.calied
five gallon keg holus anywhere trom
fifteen to twenty-five per cent less or
more than what 1s assumes. These
are trade secrels ac-called, and the in-

exprlenced wholesale man ooly
fathome the deception after &
course of training which tellg
a astory of unexpected and,
till discovery, unexpiaivabie com-
petition. Some of the shrewd ones

h get pusted in ull the Intricacies
:;?D;egce;uon. They kpow all hrapds
apd wiil run a blockor two tv save g
fraction of a cent per dozen ur peund,
as the case may be. Th y become
“iglose huyers’? nnd'eVery seller has to
acapt himeel! to this reputation even
to save himself, Diplomacy is often
respried to hy a salesman with such a
customer, and ccossionally zo strong &
jeeling of antagonism h s heen arouseu
that an advaniage was iaken when it
was possihle to take it.

A little incident of some years ago
will illustrate this, where a certain
traveling saleeman was o pertinacious-
Iy iiheared®® by a buyer of domestic
that a quarter of a cent a yard was al-
lowed ltomthegolngprice;somepurchas<
es the same day of buitone aou combs
made the salesman’s dJdiscount good
and gave s hapdsuvme profit hesides,
Another instance (and they are numer-
oug) was where some men’s clothing
was sold helow the price of another
house—the same gouds eXactiy—but
near two dollare per each was auded to
some boys’ sults; and the transaction it
sharp wue consldered spund. Bo tbat it
such a buyer makesn lew centsthroush
pressure or ramiliarlty with one artliole,
human nature 18 not big enough yet
for one to **kuow it all,*” v6 Dot untre-
guently ‘‘the biter ia really bit,*?

The late conditlon of trade has
brought out this feature in unusual
degree.
become so anXioue in regard to toeir
8alvalion that economy ‘ without preke.
dent has been inaugurated; and to in-
crease (rade or secure a furger profit
some buyers bave run everywhere at
bhome to save a cent, and when they
have done 30, 88 President Young once
szid, they bhave “nipped it unti
the eagile saqueaked.””> But it is
douhtiul whetber these, i1 tbey diu
nave s margin, made any more
profit; bucause much of 1his wiid trad-
ing hud behind it a lack of principle
—in thie, that huyers who thus went
out of their way to save a dime, palu
thelr money for gouds when it wus ow-
ing to another, and that other had for
years been & lenient.staunch and ready
helper.

Conversing with a frlend on the
streel the other day, concerning a
house in theausme line, the prosperous
cash business of the latter was descunt-
ed upon, and eeveral huyers of that
class were mentioned. “Ah,’ saidthe
first speaker, “every one of Lhose is
ingebted upon our books.” Human
naiure—Ltraue nature—we all knpw 1
very peculiar, but ingratitude is a
ullgbting feature everywhete, and it is
vne wnich shouid find mo piece in
a ltrading commuuity of ostensible
brethren. Yet all buslness men of this
class kpow frum experience that
to befrisnd some men is to
make (hem enemies, and if you
give them too much leeway as credit
they will become jeslous arnd irniavle,
suepictous aud petulant, and for little
€Xcuse of Done you may lose thejr
trade and an account g8 well.

Some (ime age the representative of
a larye whelesale city house visited-a
country .etore which had a heavy fn-
debtedpess. Somethicg in liquidation
was suggested, but the reply, given in
8 cavaller kinu of way, was: “We
bave to meel 30-and-8o at such a dute,
and Bo-and-8o.* Well, hut our glaim
is a prior one and settlement is deaira-
ble spon.”* Beeurity was eventually
given, bui lailure was inevitahle—and
it came; caime a8 the result of uivided
trade, and justly, hecause it was a dis-
honorable one, Purchaser East, West
and slsew here, precipitated a degirable
and a profitable bhuelness into irre-
deemable delinguency. A3 a get«
off “toe this In snother direos
tion w=as an accommodating store.
They were heavily in debt too; they
bhad hook acopunts, but a poor bharvest
marde them'uncollectahle; patience
and leulency on the part of the one
dehtor, helped to tide over the jear
and that store has flourished ever
aince.

There are men now, and stores, whose
indehtes neas 18 seattered, and the little
they hnve coming in will not keep
them going. Paid out, by division,
their receipta hardly count, and each
creditor ls on the qui vive to see what
his brother creditor will do. Here ia
antagonism in anrother form, aud the
trader, al his wits end, knows not
which way to wra. He would ilke to
plucate them all—the ome in Omaha
and Bt. Joe and the ons in Salt Lake;
the one in San Francisco and Chicago
and the one at home; hut {t cannot be
done and sv you eee now and again
scheduled, preterred and unpreferred
nocounts, as if the victim had found

ttorekeepers and buyers have |.

himpelf *hetween the devil and the
deep, deep sea, >’
This all grows out of the ineanity of
competition, which is as bitter bere
(more g6, for many ressvue) 28 else-
where in the West, Yol eastern
papers declare that save in rural did.
tricts this class of competitlon 18 un-
known. The grocer there asserts that
he makes a living prefit on sugar,
Here in Balt Lake Clty for this article,
wholesale and retail are synonymous
ferme; and many other goous are reach-
ing oconsumers Ltorough & margio
which mesaus disaster and loss to the
seller, The great public claims that it
gets the henefil of tbls depression and
competition, {(tmay fur the moment,
but it is at the expense ot principie, of
honesty and of dealers, here or else-
where. A fair profit is in the nature
of a falr wage for aervices rendered,
and those who cut and oul,
to please the public or themselves,
are Lthe cause of uemcralization
in trade and deal. But whether {n
this way or by adulteration, this class
are not the frienus but are encmies
rather of a reputahble, slable, honest,
conacientious cummunity at last,

lbe press Voices the comiog of a
mighty change. Bankruptcy ino excess
is creating stirange comment, and every
depariment of trade and roanufagtures
is turping wpen financial matters the
searchb light of personul and hroader
interest; and hye and bye every huyer
and seller will he called upon to give
security for his integrily anu for the
dieposition of all properiy or merchan-
dise which may be intrusted to blm on
credit. Cowmpetition wili be less reck-
less then. It will assume u Iore
healthy phase inall directions. Trusts
or ptate supervision will annoibflate the
hankrupt’s pazette, The worlu will be
richer, and the galling chain of com-
petition will be lilted from tbe Deck
of all human endeavor to the glorifica-
tiom of man.

Wrilten for this Paper

SPRAYING ORCHARDS.

V{i]llam Laurenson, writing from
Mill Creek, Balt Lake cuuaty, unuer
date of January 17th, offers sume sug-
gestions as to the spraying of truit
trees, that are perhaps worthy the at.
tention of orchardists ot this reglon,
and that will be of genulne 1nterest to
fruit-eaters generally. He says:

1" would like to eay a tew words
through your valuable paper about
spraying iruit or apple orchards. I
sprayed nineorchards in the epring of
1898 and know that the operation is
oot an experimen!; while itis nota
cure-all, it is a preventive anua
success i1f only carried out.

I willeay that I do not have any-
thing tusell and am not after money,
but will give any nf.rmation free to
those who have orchards and wish to
help themselves and neighbhors to
destroy the aouling moth—the terror of
the orchard. ln maoy instauces un-
doubtedly species that are now very
formidable were in existence here he-
fore, but in such small numbers as to
remain upnoticed until muitiplication
of their numbers compelled recoghi-
tion.

There sre B great many here who do
not tuke uny care of their froit-grows
ibg vecherds-——and there are orchards
here of iwo aiures orelguty trees that.




