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SOME OTHER THINGS

every man in tte waysway
and methods of business because he
hawbag business with somebody and he
is affected by things with which he toIs
not always familiar if he is a buyer
of goods the price laIs set fur him he
knows nothing of the cost or rate of
profit and it is not every man who
runs from place to place to seeeee whether
hebe can gotget an article cheaper than the
losslast or any other offer if a man to

a sellerdollar of potatoes egge wheat sror
other of his own product hebe does not
often visit the stores around to see itf
he escann gotget a cent more for the bushel
or docen in fact the majority of retail
buyers go90 to a store from babil often

the old world because their fathers
dealt stat a place foEO do theybey but
in this localityitY there Is more or01

lewlaw of an unsettled disposi-
tion I1inn regard to such
sometimes from unacknowledged
suspicion at other times from curiosity
tooto e what gancan be done particularly
where a person gets noan idea that hebe lais
extra smart himselfhemsellhimahim elfsell mainly however
from jentrestlessness independence ar just
togo try where time is no object a go d
deal cprfamiliarity with goods and trade
is acquired and yet after all the ordi-
nary buyer never becomes much more
than a novice and isIB always subject to
deception as to quality oveneven when hebe
gelnthinkski be1 secures a standard price
butbus few are awareaward of the extent of
adulteration and of those who buy a
keikeg of plckles cr syrup only abne here
and therebare makes any query as to the
contents or knows whwhetheretlick a so called
five gallon keg holds anywhere from
fifteen torto twenty five per cent lossless or
more ththanan what Is assassumedassumumeoeu thethesaso
are trade secretssecret asc called andabd the in-
experienced wholesaleisale manfoan only
fatfathomsbotKis the deception after a
coursecaurie of training which teliatell

1a story of unexpected avdaaad
discovery unexplainable com-

petition coratborne of the shrewd ones
though gotget posted in all the intricacies
deceptionof they know all brands
and will runran a block or two to save a
fraction of fka oatcent per dozen or pound
asan the case may be th y become

close buyers aud every seller has to
adoptadapt himself to this reputation even
to gave diplomacy is often
resorted to by a salesman withwilh such a
customer and occasionally soeo strong a
feeling of antagonism h isa been aroused
that an advantage was taken when it
was possible to take it

A little incident of some yearsyearn ago
will illustrate ahlesthis where a certain
traveling salesman was so

beadedbe ared 92 by a buyer of domestic
that a quarter of a centceat a yard was al-
lowed atom the going price some
anthe same day of buttons and combs
made the salessalesmanmans discount good
and gave a handsome profit besidesbe siLles

another instance and they are numer-
ous was where some mensmenn clothing
nia soldgold below the priceprica of another

ahouee the same goods exactly but
nearbear two dollars per each was added to
some toys slidand the transaction it
sharp was considered soundbound so tuat it
bueb a buyer makessmake few cents tb
pressure or familiarity with one articleeumanhuman nature is not big enough yet
forone to know it all slf 0soo not

the biter Is really bit 11

the late condition of trade has
brought out this feature iu unusual
degree storekeepers audand buyers have
become so0 o arixanxiousious in regard to their
salvation that economyeconoray without probe
otest hashai been inaugurated siadand to in
crease trade or secure a larger profit
some buyers navehave run everywhereever jwhere at
home to savecave a cent and when they
have done dosso as president young once
said they have 16 nipped it until
she eagle squeakedes but it is
doubtful whether these if they did
have a margin made any more
profit because much of this trad
luglog had behind it a lackjack of principle

in thisthic that buyers who thus went
out otof their way to save a dime paw
their money for goods when it was ow-
ing to sootheranother and that other had torfor
years been a lenient staunch and ready
helper

conversing with a friend on the
street the other day concerning a8
house tais the aade line the
cash businessbuei nees of the latter was descant
ea upon and several buyersbuyen of that
clamclaa were mentioned ab saidgaiu the
first speaker every one of those is
indebted upon our books P human
nature nature we all know isvery peculiar but ingratitude is a
blighting feature everywhereevery and it laIs
0onene which should find no place tnin
a trading community of ostensible
brebrethren yet all business men of thisthia
class know from experience that
to befriend some men tois to
make them enemies and if you
give them too much leeway as credit
they will become jealous aridabd irritable
suspicious and petulant and for littialittle
excuse or none yuuyou may lovelose their
trade and an accodaccountu t as well

someborne time ago the representative of
a largelare wholesale cilcityY house visited a
country store which had a heavy in-
debtednessdebt edness something in liquidation
was suggested but the reply given in
a cavalier kind of way was we
have to meet boboandand so at such a dide
andnd sobo and sobo well but our claim
is a prior one and settlement is desira-
ble soon security was eventually
given but failure was inevitable and
it came came as the result of divided
trade and justly because it was a dis-
honorable one purchases eastbest west
and elsewhere precipitated a desirable
and a profitable business into irre-
deemabledee mable delinquency As a set-
off to this toin another direc-
tion was an accommodating store
they were heavily in debt too they
hadbad book accounts but a poor harvest
made them patience
and leniency on the part of the one
debtor helped to tide over the 3 earcar
and that store has flourished ever
since

there are men now and stores whose
indebted ness is scattered and the little
they have coming in will not keep
them going paid out by division
their receipts hardly count and each
creditor is on the qui viveviva to see what
bisbig brother creditor will do here is
antagonism in another form audand the
trader at his wits end knows not
which way to turn he would like to
placate them all the one toin omaha
and st joe and the one in salt lake
the one in san francisco and chicago
and the one at homeborne but it cannot be
done and sogo you seeee now and again
scheduled preferred and
accounts as it the victim bad found

himself between the devil and the
deepsdeep desdeep emsieaea

ththisis alallfarowegrow out of the insanity of
competition which laIs asan bitter here
more sose for many reasons as else-

where in the west yet eastern
papers declare that save in rural alk
tracts this class of competition is un-
known the grocerfocer there asserts that
he makes a living profit on sugar
here in salt lake utycity for this article
wholesale and retail are synonymous
term and many other goods are reach
ing consumers barough a margin
which beaus disaster and losslose to the
seller the great public claims thathat it
gets the benefit of this depression and
competition it waymay furfor the moment
but it is at the expense of principle of
honesty and of dealers here or else-
where A fair profit is in the nature
of a fair wage for services rendered
and those cut and outcut
to please the public or themselves
are the cause of tiedemoralizationmoralization
in trade and deal but whether in
this way or by adulteration thisibis class
arlare not the friends but are enemies
rather of a reputable stable honestyhonest
conscientious communitycum at last

I1 hebe prasit voices the coming of a
mighty chachangengip bankruptcy ioin excessexkewis16 creating strange commentcommeaut and every
department of trade and manufactures
la18 turning upon financial matters the
search light of personal and broader
interest and bye and bye every buyer
and seller will be called upon to give
security for bisbin integrity anuand for the
didispositionposition of all property or merchan-
disedl e which may be trustedin to him on
credit competition will be lesslesii reck-
less theniben it will assume a more
healthy phase in all directions trusts
or state supervision will annihilateannibillato theibe
bankruptsbankruptis gazette the world will be
richer and the galling chain of com-
petition will be lifted from the neck
of all human endeavor to the glorifica-
tion of manmad
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SPRAYING ORCHARDS

billiamwilliam laurensonIja writing from
mill greekcreek salt lake county
date of january offers someaume sug-
gestionsgest ions as to the spraying of fruitirule
trees that areare perhaps worthy the at-
tention of orof this region
anuand that will be of genuine interest to
fruit eaters generally hefie says

I1 would like to mayeay a lewjew words
through your valuable paper about
spraying fruit or apple orchards I1
sprayed nine orchards in the spring of
1898 and know that the operation is
not an experiment while it toIs not a
cure all it tois a preventive and a
success if only carried out

I1 will sayany that I1 do notno have any-
thing to sell and am not after money
but will give any free to
those who have orchards and wirth to
help themselves and neighbors to
destroy the cododlingtiling mottimoth the terror of
the orchardharJ in many instances un-
doubtedlydoubted jy species that are now very
formidable were in existence here be-
fore but in such small numbers wsaa to
remain unnoticed until multiplication
of their numbers compelled recogni-
tion

there arere a great manyganv here who do
not take any care of their fruit grow
ing orchardsbarde and there are orchards
here of two aeresacres or eighty trees that


